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Iinterview

‘Our business in India is one off'the

fastest growing businesses in Asia’

Texirs-tased LGS, wrhich has its presence across North Americe, Latin
America, Asia and Burope, specialiser In offering open enterprise solu-
Hons to custemers operating in several verticals and aeists them in
srangforming thetr process af innovarion and matimize palue through-
ot mll phiases of the product Lifecyelr through Innovative PLM solutions,
Haps-Kurt Lubbarstodt, Executive Vice President Asia-Paeific, who was
an an Indta tour recenily lo addres India Users' Conference, spoke to
Aweter Monitor on the sidelines of the conference. He viaborated on the

importanoe of indian markes in com

elfic initlatives and mew solutions,
Fixcerpts,.,

NEW DRELID

I you could elaborate on the
wgnificance of auto sector in
company’s overall portfollo ax far
i Inadlo Is concerned?
Automotive sector s o very
Important  vertleal  for UGS,
not only in Indla but the whole
world, Wi waork Intenglvely with
olmioat all the OFMa In Tndia,
You name it and we amn associ-
nbed with them, We are also
worklng with soveral of the engl-

peary’s global pameplan, Indla-spe-
with specific focus on the awte sector,

nearing solution companies

Our business in India s one of
the fastest growing businesses
In Asin. We have & tremendous
growth in lodin last yoor. The las
four years have been extremely
pood for us, We do see & kol of
potential in this country. We have
manpower of around 600 people
here, Wo hove & software devel.
opment centre in Pune, which
wirks in close co-ordination with
our corparate centre in the UISA
Irncia and Chine are the two mos
important markets for us and we

are deploving resources in these
two regions to fuel the growth, We
have already ladd the foundetion
of enother such centre fn Pune, ft
would be up and ranning shorthy,

Sgnificance ol sute sector In
company’s overall porfolia,

Automotive seclor i3 o very
important vertecal for UGS,
not only In Indis but the whole
world. We work Intensively with
almost all the OEMs in India You
name it and we are associated
with them. We are also working
with several of the enginesring
salution providers.

Lisage of CAD CAM soluthons by
the Indian companies i3 on a rise
for designing and prototyping
what cost benefits does PLM solu-
thons offer?

There are several advantages of
using the PLM sohutions (Product
Life-cycle  Managémentl, You
get the chance of verifying the
functioning end behaviour of an
automobile AN the diglal (virtual)
models helps one in the construc-
tien of & prototype and when one
coes canvert it into a physical pro-
totype, one can verify the comect-
ness of one’s prediction. Moneoves,

Exsoutive ¥ics Preaident, Asis Pacific, UGS, Hane-Kurt Lubbarstod!

it has holped in reduction of mun-
ber of prototypes dramatically, G
for instance used to bulld betwean
10 to 14 prototypes depending on
the development extent of a new
car model. This is now down o
e OF (Wi

Hence ane saves the cosl an all
the promtypes. The cost of build-
Ing o prototype s between n mil-
lion to fve million dollar depend-
ing on the complexity of the model
In question. You are hence saving
around 60 millon dollar in a
moded development programme
by using tha PLM solution. The
second benefit 3 economy of
time, Building & prototype |5 &
lengthy, time consuming process.
Since you can verlfy, investignie o
design an & virual model, you cut
denwn on time drnstically.

There are lots of global carmak-
ers, which are firming up their
Indizs plans. Would you be work-
ing with them by virtue of your
association with them in other
markets or you would make a
fresh plich as end when they
begin their India innings?
When i company selecis a PLM
sohution provider, they ook for a

company, which has a global pres-

ence wo that it helps them in ben-
ing in a uniformity and compal-
ibility, When o customer decides
o use our technology for their
development cyele, It In thelr
interest to wse the same techinolo-
By partner all over, is it would lead
to incampatibilitg, They ane hence
Integrating their supply chain with
the PLM technology.

The auto sector in Indin, over
the last few years has undergons
a sen change, Whille eardier i vned
o be an outside company com-
Ing 1o Indin, MNow with Tndian
compandes. godng global they o
mpecting UGS (o play a biggers
rale [ helpdng them o other pars
af the world, This wig never the
cine parller, For Instance when
Tata Mutors bowght over Diviswon's
commarcial vahicls in Koron, they
contacted us anking how we can
wit Implemant our technology in
Korea, Since we wern already prod-
ent in thers, [0 was easy for us m

offer then o solutlon,

Skmllarly, Minann trad
approached us asking us If we
could help shem armngs some

ot to Indis o find oul momw
sbout the potentlal enpineering
services they colld beverngee in thin
country. They were very lmprossed
by the bevel of englnsering capabil-
Iedet i the country, It was beyond
their expectatlon and imaglina-
tion! One of our blggest customers
Es GM e God has a developinent
cenire in Indb
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Your priorities for the auto
sector in India in the medium to
long term?

We would work towards inten-
sifying our co-operation with all
the existing customers. We have
to ensure how we can go to the
next level. In addition to that, one
of the major things we want 1o
bring in from the Indian perspec-
tive is supplier OEM collabora-
tion. Traditionally, suppliers in
India have been catering only
to one or fwo OEMs. Now their
market is not just India but the
world. The demand — both on
quality and quantity is extremely
high. 50 this is where we can offer
them our Team Centre Solution,
which is a computerized worid
order supply. It has integrated
templates for global best prac-
tices, which can be deployed any-

1 where in p month or so, With the

help of these templates, suppliers
can work with multiple OEMs
and learn and monitor changes
in demand and supply besides
knowing about thelr compliance
standards and quality standards,
designs very effectively,

We have launched a company
called Asian Sourcing Network
in Colmbatore March this year,
along with AT Kearney and TCS,
It's owned by TCS and UGS and AT
Keamey are technical collabora-
tors. This centre offers a common
forum to all the engineering com-
pany suppliers, small and large
to get themselves registered. Any
company in Europe, Japan, or the
USwhich is keen on sourcing some
part can get on to the network and
send their RFQs (Requests for
Quotations). There are certified
suppliers on the network along
with capacity and product details
available with them. The com-
panies can hence shortlist & sup-
plier based on its requirements
and place the ordern This centre
would be replicated across the
city. We are planning atleast to at
least five to six of such
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centres in thu m:t
man m ] rmuplel of

| cis with similar
geametric shapes .automatically
without the designeér . having to
put & numbering system. [t assists
ong in. mdudn; number of
parts effectvely. Apart from athar
produm, this s v&ry critical for
an automobile, as it comprises of
number of parts. We are combin-
ing this with Team Centre. While
Team Centre can keep a reposi-
tory of all the data, with this new
mdmolugy inng'nmd Inen 'nuam.
Centre, one canone find similar




